






 

 

PSL launches Network PLUS+ 

For an annual subscription of £95, Network PLUS+ subscribers will receive materials and services with savings 
of over £500. 
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Membership Subscription Package: 

PSL publications contained on a CD which will be refreshed 
annually including: 
⇒ Future Connections (£17.65) 
⇒ Initial Partnering Profile (£11.75) 
⇒ Internal Self-Assessment (£175) 
⇒ Strategic Partnering Overview for Directors Guide 

(£23.50) 
⇒ Partnering Strategy Guide £23.50) 
⇒ Supply Chain Partnering Guide (£23.50) 
⇒ Partnering for Service Guide (£23.50) 
⇒ Value Creation Guide (£23.50) 
⇒ Partnering Contracts Guide (£23.50) 
⇒ Outsourcing & Partnering Guide (£23.50) 
⇒ Strategic Partnering Overview Guide 

(£23.50) 
 
** PLUS: a free copy of The Annual Partner 2008 (£10) 

40% Discount on public one day workshops available to 
non-members at £300. The following are part of the current 
programme: 
 
⇒ Developing Strategic Partnering Programmes 
⇒ Introduction to PAS 11000 and CRAFT Methodology 
⇒ Monitoring and Measuring Collaborations 
⇒ Critical Behaviours 

10% discount on all in-company or company specific 
programmes you may be considering covering; 
collaborative development, training, and support 

£300 value! 

Login to the Network on PSL’s website to subscribe 

PSL has a broad range of useful tools, guides and services to help 
businesses realise the value of partnering and collaborative relationships.  
Our recently created subscription package, Network PLUS+, contains a series 
of PSL products and services, aimed to help you identify strengths and 
weaknesses of your current and future business relationships.  This 
subscription includes discounted workshops, free PSL publications, and 
access to a range of tools and services.   
Our interns from the United States, Samantha Cooper and Jordan Mandel, 
have contributed to the development of this subscription package.  They are 
thrilled to be working closely with PSL, and have shown great interest in 
learning about the benefits of partnering across all sectors.  The aim of 
Network PLUS+ is to further encourage our members to use PSL tools and 
services, to maximize the effectiveness of their collaborative relationships. 

£400 value! 



 

 

 Fujitsu 

 GSL 

 Health and Safety 
Executive 

 Lockheed Martin 

 Logistics International 

 Manchester Business 
School 

 Merrill Lynch 

 Mott MacDonald 

 National Air Traffic Services 

 Networking for Industry 

 Nuclear Decommissioning 
Authority 

 Office of Government 
Commerce 

 One North East 

 Oracle 

 Oxford Brookes University 

 Parity 

 PERA 

 Pfizer 

 Senate Consulting 

 Serco 

 Siemens 

 Sixt 

 TNT 

 Toshiba 

 UKAEA 

 UK Trade & Investment 

 Acer 

 AMEC 

 Association of Strategic 
Alliance Professionals 

 Atlantic Inertial Systems 

 Atomic Weapons 
Establishment 

 BAe Systems 

 British Energy 

 BSI 

 Defra 

 British Retail Consortium 

 BT 

 CBI 

 Chartered Institute of 
Purchasing and Supply 

 CH2M Hill 

 Cofathec 

 Dept for Communities and 
Local Government 

 D’t for Business Enterprise 
& Regulatory Reform 

 Department for Transport 

 Department for Work and 
Pensions 

 DNV 

 EMCOR 

 Equanet 

 Foreign and 
Commonwealth Office 

   Frost and Sullivan 
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 University of Bath 

 University of Cranfield 

 University of Exeter 

 University of Southampton 

 University of Strathclyde 

 VT Group plc 
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http://www.pslcbi.com



